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Understanding Supply Chain Finance 

Case Study #2 

Introduction 

In today's case study, we explore a purchase bill discounting (PB□) where Vivriti 

acted as the financier/lender to the dealer, which we are referring as ABC Pvt Ltd, 
to manage their working capital and payables cycle better. 

PB□ is a dealer financing arrangement where the buyer of a large and 

creditworthy anchor or corporate, is provided immediate access to the money 

they owe to their suppliers and is primarily responsible for repaying the loan. Here, 

while the primary repayment obligation lies with the dealer, the anchor may 

provide first loss guarantee and take the responsibility of paying the lender back. 

In this arrangement, the ticket size of loans range between INR 20 lakhs-10 

crores. 

Payment based on a invoice terms 

fi 
Anchor/Large enterprise Distributor/ Dealer 

Sale of goods on credit/cash 

Extension of payables cycle Purchase bill financing 

Working capital financing 
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